
Pre-booked tickets by 5PM Friday 10th February: 1 x Distributor Ticket: £20.00/€22.00 (saving of £5.00/€8.00) - Ref 10040

On the Day prices: 1 x Distributor Ticket: £25.00/€30.00

Ticket price includes Tea & Coffee on arrival 

Please note the following:  

GUEST TICKETS
If you are bringing guests to the Success Day, these tickets are free, however we would ask that you contact Customer Services at Head Office
to register your guest before the event. 
Call NI – 028 2879900 or RoI – 048 28 279900

INCENTIVE TICKETS
If you have a 2 month 4CC, 4 month 4CC Success Day Ticket, or perhaps a complimentary ticket for Retailer of the Month or for a story used in
our magazine, please let us know if you will be using your ticket for the February Success Day. 
Call David Campbell on NI – 028 28 262014 or RoI – 048 28 262014.

RESERVED SEATING
Reserved seating is not permitted at the Success Day. A special band will be issued to each attendee when they arrive to enable them to
reserve their own seat in the Success Day room. This will enable them to go back into the conference lobby to browse the book stand and have
a cup of tea/coffee before the event. Your co-operation and understanding is very much appreciated.

Guest Speaker Dorne Parker IHBC, IFHB & Nutrition ITEC & Advisory Board Member
Dorne qualified for her International Health and Beauty Council Diploma in 1977, and has been involved in health,
beauty and nutrition for twenty two years including running her own health related business for many years before
being invited to join our Advisory Board in 1995. Dorne now hosts regular monthly training programmes for Forever
on the benefits of aloe vera and aloe-based face and skincare products, cosmetics and nutrition. Dorne also lectures
throughout the UK and Europe.
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Recognition, Motivation, Training, Inspiration, Fun, Socialising!

FEBRUARY SUCCESS DAY

Guest Speaker, Kevin Parr
Kevin is no stranger to Forever Ireland Success Day audiences always a popular and entertaining speaker, Kevin has
an impressive track record of achievement as a top flight sales and marketing maverick. A high energy motivational
business speaker who is widely acclaimed for his no nonsense humorous and motivational talks. Kevin’s key 
message and belief is that passion and fun generates success, his personal focus is to help all the people that he
connects with to be the best that they can be.

Strictly No Reserved Seating      Strictly No Children

Crowne Plaza Hotel, BLANCHARDSTOWN, Dublin

Saturday 18th February
Registration 9.30am - Start 10.30am

Success Day Finishes 4.30pm

FOREVER LIFESTYLE Lisa Walsh
Lisa Walsh’s journey with Forever began just over 11 years ago and with her husband, Ian, they very quickly built a
hugely successful business. They are President’s Club Members, Soaring Managers and have qualified for all that
Forever has to offer, including Profit Share three times. A truly inspiration couple who never, ever, give up and the
growth of their business within the last few years has shown their determination to succeed. Recognised as our No.
3 Distributors, within Forever Ireland in 2011 for the 4th consecutive time, Lisa has an amazing Forever story to
share you won’t want to miss it! 
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TICKET BOOKING INFORMATION
SAVE NOW BY PRE-BOOKING YOUR TICKETS
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